
They’re driven to digitize their
growing networks of suppliers

of U.S. procurement & supply
chain professionals now struggle
to manage more suppliers than ever

are hoping to tame
supply chain
disruptions

Redefining U.S. buyer-supplier relationships:

A better approach
A new survey shows how American manufacturers
and retailers are steeling their supply chains against disruption 
and volatility in 2025. Supplier relationship management (SRM) 
holds the key to better managing their challenges.

Companies are remapping
the American supply chain

32% 
are shifting parts of their 

supplier networks from far-shore 
to near-shore locations

How can companies step up their SRM?
They need the right partner. 

Tesisquare brings Europe’s cutting-edge 
SRM innovations to the U.S. market.

 
Learn more about how Tesi SRM
helps companies with end-to-end
digital supply chain management.

DISCOVER THE PLATFORM

Tesisquare is a leading international innovator in developing digital systems that 

optimize end-to-end supply chain collaboration and performance. For 30 years, 

marquee brands across Europe have relied on Tesisquare to build advanced supply 

chain ecosystems and drive their business to new heights. Now available in the U.S., 

Tesi systems incorporate groundbreaking capabilities in supplier relationship 

management, production, logistics management, and financial administration. 

Contact us at northamerica@tesisquare.com.
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Fewer than 10% have experienced a significant
reduction in SRM risk in the past year.

The challenge is managing
supply chain complexity and risk

Several risks are increasing:

Supplier risks
Q: How has your SRM risk changed in the past year?

Security Issues
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Increased Significantly

High Costs Missed Deliveries Quality lssues Compliance

Increased Slightly

39% 
of companies are adding 

alternative suppliers
to increase resilience

Some companies are solving their
supplier issues with advanced SRM.

But most are only beginning

Early adopters of advanced SRM software 
have an edge: a tool that centralizes, 
automates, and controls multichannel 

supplier interactions.

have included all
of their tier 1 

suppliers in their 
SRM system

of American companies 
are still in the early 
stages of digitizing

and automating SRM
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https://www.tesisquare.com/en/tesisquare-platform

